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Major articles published by Farm Store Merchandising during 1964 are 


indexed in the following pages, according to subject matter and authors. 


For reference to earlier issues of Farm Store Merchandising, the reader 


should consult the December issues of 1960-1963. 


ADVERTISING: 


Check Your "Outdoor Advertising’ 

Dealer Ad of the Month—Wild Bird Seed 

Good Signs Mark of Good Business 

How to Write Better Classifieds 

Mimeograph Key to Successful Direct Mail Program Mar., 

Some Soil Products Advertising Misleads 

Suggestions for Preparing Your Ads 

When, Why and How Long Farmers Listen to Radio 
and TV 


AGRICULTURAL CHEMICALS: 


Ag Chemical Sales Call for Planning 

Ag Chemicals “‘Exciting’’ Says Wis. Manager; The 
Sales Results Reflect His Enthusiasm 

Air Spray Assault Stymies Weeds, Insects 

Custom Service Rates for 1964 

Farm Store Caters to Lawn Spraymen 

‘Feed and Weed" Concept Is an Example of "Think 
Ahead" Philosophy 

Feed and Weed" Practice Increasing Liquid Nitro- 
gen and Herbicide Sales 

Fumigant Battles Weeds, Insects, Disease 

Herbicides—Their Value to Farmers; Important 
Tips for Using Them Safely, Economically .... 

Nebraskan Offers Full Service Fertilizer, Chemical 
Program 

No Substitute for a First Hand Look 

Pre-Emergence Chemicals Suggested 
grass 

Progress Noted in Granular Herbicide Research .. 

Reason Should Prevail in Pesticide Controversy ... 

Use of Brush Killers .. 

Wisconsin Dealership Reaches Goal of Becoming 
Farm Chemical Center 


ANIMAL HEALTH PRODUCTS: 


Antibiotics Beneficial to Pig Performance 
Builds Health, Sanitation Business 
Dealer Saddles Profits in Pleasure Horse Market . .Sept., 


AUTHORS: 


Amos, J. M. 
Uncle Sam's Role in Your Business 
Beers, Zenas 
Fewer Farms to Use More Fertilizer 
Biggers, James R. 
Every Little Fraction Has a Big Meaning All Its 


December, 
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Blair, Jess F. 
Bulk Handling, Spreader Rental Key to Nebras- 
ka Organization's Fertilizer Sales ... 
Good Signs Mark of Good Business 
Oklahoman Finds Bonanza in Horse Goods 
Prize Drawings Help Pull Farm Families . 
Spreaders, Service Keep Texas Firm Busy 
Bridger, G. L. 

What's New in Fertilizer Processing? 
Brown, Homer A., Jr., and Alva A. Cummings 
Accounting for Farm Stores ........... 

Brown, Robert H. 
New Farm Store Boosts Mill's Sales Volume ... . May, 
Pig Motel, Layer Program Expand Sales of 
North Carolinians’ Feeds ........ 
Costello, Thomas E. 
Check Your "Outdoor Advertising" . duly, 
Cummings, Alva A. (See Brown, Homer, 
Cunningham, Dr. Floyd M. 
Selecting Equipment for Fertilizer Blending, 
Hauling, Spreading 
Deran, Elizabeth Y. 
Study of Retailer Survival 
Dorn, William J. 
Ohio Co-op Enjoys Planned, Consistent Growth July, 
Forshee, C. Horace 
Service, Education Crucial in Merchandising 
Fertilizer 
Fritz, Harold 
Diversification—Indiana Dealer Outlines Four 
Point Program for Broadening Lines, Services 
to Farm Trade 
Gillfillan, Richard A. 
Drying and Storing Corn at Country Elevators .Mar., 
Hall, Carrol C. 
35,000 Entries for Drawing at Illinois Retail 
Outlet 
Harrington, Dr. James F. 
What Dealers Should Know about Seed Preser- 
vation 
Hoffman, Emmet J. 
Ag Chemicals ‘'Exciting,’’ Says Mondovi, Wis., 
Manager Del Soholt; The Sales Results Re- 
flect His Enthusiasm sa 2 
Farm Store Plan for Profit -_ 62 
Farm Store's $20,000 Inventory Turns Over 
Quarterly im 8 
"Feed and Weed'' Concept Is an Example of 
Lowell Nelson's ''Think Ahead" Philosophy .Nov., p. 10 
Four Stockturns Per Year Dealer's Top Achieve- 
ment am 2 
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Grain Handling Station Expanded into Modern 


One-Stop Farm Center ..... ; Feb., 


Profile of the Farm Store Operator .. as se 
Wisconsin Dealer's Feed Output 95% 
Mix 
Wisconsin Dealership Reaches Goal a Becoming 
Farm Chemical Center .. anes Mar. 
Irwin, W. E. 
Local Farm Dealer Has ‘First Refusal'’ Option 


for Fertilizer Sales .... S ite a a 


Kalmbach, Milton P. 
Which Is Better, Farm-Made or Commercial 
Feed? ; Sores Apr. 
Kennerly, A. B. 
Let's Look at Your Farm Store Oct. 
Texans Cite Five Merchandising Profit- Builders .Jan 
Kiesner, Jack 
Dealer Finds Keeping Up with Fertilizer Indus- 
try “Challenging” ... ; Feb 
Dealers Igniting Eggs- plesion ; Apr. 
Dealership Grows to Million Dollar Oneration 


in It Years Sept., 


Fertilizer Dealer Sells 5,000 Tone First Yea .. Apr. 
Here's How Nebraska Dealer Grosses $2 Mil- 
lion Dec 
Here's Minnesotan's Program tee More Feed 
Sales css Ene 
Layer Contracting Boosts Feed Chick, Pullet 
Sales .Nov. 
Minnesotan Plans to Increase Sales $24, 000 in 
Mar 
New Mill Geared to Promotion Fenstie-Siee 


Flocks Apr., 


South Dakotan Capitalizes on Miractive ‘Mer- 


chandising Mar., 


Vacated Elevator Converted to Bustling Busi 


Long, Lawrence A. 
Shape of Things to Come in the Fertilizer In- 
dustry 
Mattison, D. E. 
Tight Credit Policy Effective If There Are No 
Exceptions + set 400s 
McDaniel, Ruel 
Texans Change Farm Store to Meet Changing 
Farm Needs = Poe 
McVickar, Dr. Malcolm H. 


Fertilizer Dealers and Community Prosperity . .Sepi., 


Mehring, Arnon L. 
Non-Farm Market for Fertilizer 
Metzger, B. L. 


Will Penge Sharing Help Your Business? .....Apr., 


Miller, Dr. J. Robert 
7 a Why and How Long Farmers Listen to 


Radio and TV Pare: 


Mulvihill, Donald F. 
Dealer Must Have Right Climate for Salespeo- 
ple to Improve 


Mutti, Dr. R. J. 


Establishing Charges for Delivering Bulk Feed . .Mar., 


Myers, H. P. 
Modifying Elevator Operations to Receive Field- 
Shelled Corn 
Nelson, Al P. 
Cattle Feeders Plan Supply Outlet . 
Christmas Promotion, Premiums Pay Off 
Civic Activities Help Business 
Dealer Cites Diversification, Display, Selling .. 
Dealer Depends on Mobile, Stationary Mills ... 
Five Mobiles Keep Dealer Moving 
Hoosiers Stress ‘'Fertility Management" 
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lowan Promotes Services, Displays, Meetings .Aug., 

Livestock Feeders, Waterers Provide Extra Sales 
Volume 

Mill Open House Pays Off in Customer Rela- 
tions 

Mimeograph Key to Successful Direct Mail Pro- 


New Paths to Increased Sales 
Newsletter Helps Expand Feed Volume 
Nelson, G. O. 
Grain Financing 
Newell, Martin E. 

Good Employees, Integrity, Service Keep Mis- 

souri Firm Growing 
Nicholson, C. A. 
Texas Firm Has Reason to Celebrate First Anni- 
versary 
Padberg, Dr. D. |., and Klaus Kalb 
Brand, Service, Price Affect Feed Sales 
Rathjen, Robert A., and Dr. Richard G. Walsh 
Current Trends in Retailing Fertilizer Products 
. p. 12, Feb., p. 32, Mar., 
Robertson, Dr. N. C. 
Point-of-Sale Man Can Expect More "Systems" 
Selling in Farm Supplies 
Roy, Dr. E. P. 
Effects of Direct Selling on Your Business ..... 
Sauer, L. L. 

Modern Salesmanship Requires Old-Fashioned, 

Familiar Virtues 
Schoeff, Dr. Robert W. 

Here's Employee's Role in Future Farm Stores .. 

Let's Modernize Accounting in Farm Service 
Centers 

Simison, Frank M. 

Dealer Keeps Pace with Farm Trends ........ 
Smith, Barney 

Washington Dealer Promotes Winter Business .. 
Smith, C. O., dr. 

Bulk Blending and Spreading 
Stephens, Austin 

Point-of-Sale Promotions Spur California Firm's 
Sales Volume, Profits 

Stiffler, Harold 

Farm Stores Need More Facility, Service Im- 

provements 
Stroup, Robert L. 

Handling Bulk Feeds—From Modern Mill to the 
Business Farm, the Most Efficient Way of 
Distributing Feeds 

Tunks, Fred 

In Leading Hog County, Dealers Renting Out 

Portable Grinder-Mixers 
Uggen, Glenn 

Here's How Dealers, Farmers and Bankers Can 

Work Together 
Walsh, Dr. Richard G. (See Rathjen, Robert A.) 
Wierenga, M. E. 

Manufacturer Cites Importance of Strong Ferti- 

lizer Dealer Organization 
Wise, Sanford C. 
Managing Capital for Profits, 


CASE HISTORIES: 

Ag Chemicals "Exciting Says Wis., Manager; 
Sales Results Reflect His Enthusiasm 

Air Spray Assault Stymies Weeds, Insects 

Builds Health, Sanitation Business 

Bulk Handling, Spreader Rental Key to Nebraska 
Organization's Fertilizer Sales 

Cattle Feeders Plan Supply Outlet ............. 

Christmas Promotion, Premiums Pay Off 

Civic Activities Help Business 

Dealer Adds Grind-Mix 

Dealer Cites Diversification, Display, Selling 

Dealer Converts House to Mill 

Dealer Depends on Mobile, Stationary Mills 

Dealer Keeps Pace with Farm Trends 

Dealer Saddles Profits in Pleasure Horse Market . .Sept., 


December, 1964 





Dealer's Feed Output 95% Grind-Mix 

Dealers Are Finding Egg Markets Appetizing .... 

Dealership Grows to Million Dollar Operation in 
it Years ... 

Do ''Giveaways' 

Egg Sales Build Store Traffic 

“Extra’' Services Yield ‘Extra’ Fertilizer Sales .... 

Farm Store Caters to Lawn Spraymen 

Farm Store's $20,000 Inventory Turns Over Quar- 
terly 

Farm Supplier Says Premiums Draw Bonus Business . July, 

‘Feed and Weed" Concept Is an Example of "Think 
Ahead" Philosophy 

Fertilizer Dealer Gets 200 New Customers 

Fertilizer Dealer Sells 5,000 Tons First Year 

Five Mobiles Keep Dealer Moving 

Four Stockturns Per Year Dealer's Top Achieve- 
ment 


Good Employees 


Firm Growing 

Grain Bank—lIt's the Heart of Our Business 

Grain Handling 80% of South Dakotan's Business . 

Grain Handling Station Expanded into Modern One- 
Stop Farm Center 

Here's How Feed Dealer Operates Without Own 
Mill ; - 

Here's How Nebraska Dealer Grosses $2 Million. .Dec. 

Here's Minnesotan's Program for More Feed Sales .June, 

Hoosiers Stress ‘Fertility Management" 

lowan Offers Long-Term Fertilization Programs ... 

lowan Promotes Services, Displays, Meetings ....Aug., 

Keeping Up with Fertilizer Industry ‘Challenging’ .Feb., 

Layer Contracting Boosts Feed, Chick, Pullet Sales. Nov., 

Livestock Feeders, Waterers Provide Extra Sales 
Volume 

Mill Open House Pays Off in Customer Relations . .June, 

Mimeograph Key to Successful Direct Mail Pro- 
gram 

Minnesotan 
1964 

Missourian Shows How Mobile Milling Can Pay 
OM .«es 

Nebraskan Offers Full Service Fertilizer, Chemical 
Program 

New Farm Store B 

New Mexico Farm Supply Center 52-Years-Old and 
Going Strong Nov., 

New Mill Geared to Promoting Family-Size Flocks .Apr., 

New Paths to Increased Sales 

Newsletter Helps Expand Feed Volume 

Ohice Co-op Enjoys Planned, Consistent Growth 

Oklahoman Finds Bonanza in Horse Goods 

Outdoor Displays Help Sales Effort 

Pig Motel, Layer Program Expand Sales of North 
Carolinians’ Feeds 

Point-of-Sale Promotions 
Sales Volume, Profits 

Prize Drawings Help Pull Farm Families 

Product Know-How Needed for Fertilizer Sales . 

Pushbutton Mill Completes First Year of Operation. Jan., 

Seed Cleaning, Grain, Feed, Fertilizer Contribute to 
Well-Rounded Dealership 

“Sell Fertilizer When Farmer Receives Soil Test 
Report" 

Service Helps Texans Compete Successfully 

South Dakotan Capitalizes on Attractive Merchan- 
dising 


Plans to Increase Sales 


$24,000 in 


..July, 


Spur California Firm's 


South Dakotan Successfully Expands to Feed ... .Sept., 
Spreaders, Service Keep Texas Firm Busy 
Success Formula: Study Farmers’ Needs, and Fill 
Them 
Texans Change Farm Store to Meet Changing Farm 
Needs 
Texans Cite Five Merchandising Profit-Builders . . .Jan., 
Texas Firm Has Reason to Celebrate First Anniver- 
sary 
Vacated Elevator Converted to Bustling Business .. 
Washington Dealer Promotes Winter Business .... 


December, 1964 
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Washington Firm Aims for Diversification 

Wisconsin Dealer's Feed Output 95% Grind-Mix .. 

Wisconsin Dealership Reaches Goal of Becoming 
Farm Chemical Center 

Wisconsinite Gives Tips on Layer Contracting .... 


CREDIT: 


Credit Involves Look at Top Management 

Grain Financing 

Ground Rules for Sound Credit Sales 

Let's Look at Your Farm Store 

Let's Modernize Accounting in Farm Service Cen- 


Tight Credit Policy Effective If There Are No Excep- 


What Good Are Unpaid Sales? 
CUSTOMER RELATIONS: 


Christmas Promotion, Premiums Pay Off 

Civic Activities Help Business 

"Cooperation" a Factor in Co-op Buying Habits .. 

Do "Giveaways" Pay Off? 

Feed Man Has Three ‘'Publics’’ 

Fertilizer Dealers and Community Prosperity 

How ‘Big’ is a ‘Big’ Farmer? 

How to Choose, Build, Improve An Image for Your 
Farm Store 

Newsletter Helps Expand Feed Volume 

Public Relations and the Farm Store Dealer 

Why Do Customers Leave a Business? June, p. 67, Aug., 


DEALER PROBLEMS: 


Controlling Lagoon Odor 

Dealers Discuss Future Problems, Solutions 

Effects of Direct Selling on Your Business 

Feed Dealer Explains Why Manufacturers Go Direct Oct., 

Here's How Dealers, Farmers and Bankers Can 
Work Together 

On-the-Farm Mixing Not 
Threat to Feed Dealer 

Plan for Profit 

Some Dealers Would Prefer to Drop Credit, Truck- 
ing, Small Lot Mixing 

That $100,000 Figure 

What Good Are Unpaid Sales? 

Which Is Better, Farm-Made or Commercial Feed?. 

Why Do Customers Leave a Business? June, p. 67, 


DELIVERY: 


Establishing Charges for Delivering Bulk Feed .... 
Labor Cost $1.21 Per Hour on Egg Delivery Route . 


EDITORIALS: 

Corn Drying, Storage Opportunity 
Dealers Should Lead, Not Follow 

Fifth Buyers Guide—Keep It Handy 
Horse Supplies a ‘“Natural’’ For Farm Stores 
How "Big" Is a "Big'’ Farmer? 

Let's Get Serious About the Seed Business 
Milton 8. Kihlstrum 

No Substitute for a First Hand Look 
Profit Idea Needs Defending 

That $100,000 Figure 

What Good Are Unpaid Sales? 

Will You Be “In” or "Out?" 


EMPLOYEES: 


Dealer Must Have Right Climate for Salespeople to 
Improve 

Here Are Do's, Don'ts of Hiring Employees 

Here's Employee's Role in Future Farm Stores .... 

Hiring Older Men Worth Considering 

Improving Self-Image 

Job Outline 

Modern Salesmanship Requires Old-Fashioned, Fa- 
miliar Virtues 

Paying Your Sales People 


Regarded 
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Editorial Index .. . 


Profit Sharing Plans 
Will Profit Sharing Help Your Business? 


FARMER CUSTOMER SURVEY: 


Cooperation’ a Factor in Co-op Buying Habits 

Dealers Igniting Eggs-plosion ............. 

Dealers Informative 

Minnesota Survey Shows 1964 Buying Intentions . 
Farmers 


When, Why and How Long Farmers Listen to Radio 


FEED: 
Brand, Service, Price Affect Feed Sales 
Co-op Members Buy Large Volume of Feed from 
Other Suppliers ........ a Raate inne . July 
Dealer Adds Grind-Mix ....... .. .Aug., 
Dealer Depends on Mobile, Sictiahann Mills . 
Dealer's Feed Output 95% Grind-Mix 
Dealers Igniting Eggs-plosion 
Downward Influences Noted on Feed ieee in East pea ' 
Establishing Charges for Delivering Bulk Feed ....Mar 
Farm Feed Credit Belongs in Banks . Jan., 
Farmers Given Data on Farm Feed Mills 
Feed Dealer Explains Why Manufacturers Go Direct Oct. 
Feed Dealerships Die at 1-2% Yearly Rate ......Mar. 
Feed Man Has Three ''Publics’ ................July 
Good Employees, Integrity, Service Keep Missouri 
Firm Growing ' Sept. 
Grain Handling Station Expanded into +s Madecs One- 
Stop Farm Center 
Hammermill Works Hardest on Oats 
ports 
Handling Bulk Feeds in 
Hardships Pointed Out in Proposed FDA Rules .. .Nov., 
Here's How Feed Dealer Operates Without Own 
Mill 
Here's How Nebraska Dealer Grosses $2 Million. hie. 
Here's Minnesotan's Program for More Feed Sales 
Hints for Feeding Horses 
Home-Mixed Vs. Commercial Feeds Gets Purdue 
Hearing 
How Can Feed Men Halt Decline of Mi hued Farm 
Flocks? 
In Leading Hog County Dealers Renting Out Porte- 
ble Grinder-Mixers 
Layer Contracting Boosts Feed, Chick, Pullet Sales Nov. 
Mill Premixing Tips 
Minnesotan Plans to 


Kansas Re- 


. June 


Increase Sales. $24,000 


More ''Vital'’ Role Seen for Retail Feed Dealers ..Apr., 
New Mexico Farm Supply Center 52-Years-Old and 
Going Strong pack Rs 
New Mill Geared to Promoting Family- Sise Flocks .Apr., 
Ohio Co-op Enjoys Planned, Consistent Growth .. .July 
On-the-Farm Mixing Not Regarded as Serious 
Threat to Feed Dealer . July 
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Pushbutton Mill Completes First Year of Gasintion Jan., p 


Revised Feed Definitions 
Some Dealers Would Prefer to Drop Credit, Truck- 
ing, Small Lot Mixing as ah mee Da a 
Starter Chick Formulas ..... pcos etek, 
Startling Changes in Agriculture ‘Predicted - + ha 
Steam Heating Grain eerie yy ...Mar. 
Swine Rations ...July 
Texans Change Farm Store to Meet Changing Farm 
Needs WNov., 


Wheat Can Be Used As Cattle Feed »e-+t duly, p 


Which Is Better, Farm-Made or Commercial Feed?.Apr. 
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FENCING: 


Electric Fencing 


FERTILIZER, SOIL CONDITIONERS: 


Bulk Blending and Spreading 

Bulk Handling, Spreader Rental Key to Nebraska 
Organization's Fertilizer Sales 

Can Apply 150 Ib. of Nitrogen on Cotton 

Comparisons Between Sources of Nitrogen 

Current Trends in Retailing Fertilizer Products .... 

a oe 82, Peta & 32, 

Don't Have to Cover Fertilizer After Spreading .. 

“Extra’’ Services Yield “Extra'’ Fertilizer Sales ... 

"Feed and Weed" Concept Is an Example of "Think 
Ahead" Philosophy 

Fertilizer Benefits Shown During Dry 1963 Season. . 

Fertilizer Dealer Gets 200 New Customers 

Fertilizer Dealer Sells 5,000 Tons First Year 

Fertilizer Dealers and Community Prosperity 

Fertilizer Equipment Directory 

Fertilizer Helps Control Corn Borer Damage 

Fertilizer, Pesticide Needs Widespread 

Fertilizer '"Quacks" on the Loose 

Fertilizer Terms and What They Mean 

Fertilizer Use Low on Forage Crops 

Fewer Farms to Use More Fertilizer 

First Annual Fertilizer Equipment Planning Guide .. 

Hay Crop, Pasture Fertilization Pays 

Hoosiers Stress ‘Fertility Management" 

Importance of Strong Fertilizer Dealer Organization Feb., 

lowa State Tries New Procedure for Soil Testing . .Jan., 

towan Offers Long-Term Fertilization Programs ...Oct., 

Keeping Up with Fertilizer Industry "Challenging" .Feb., 

Lime—Comparison Between Different Sources ....Aug., 

Local Farm Dealer Has "First Refusal" 
Fertilizer Sales 
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Option for 


More Fertilizer Use 

More Increase for Bulk Fertilizer 

Nebraskan Offers Full Service Fertilizer, Chemical 
Program 

New Paths to Increased Sales ... 

Non-Farm Market for Fertilizer 

Phosphate Up, Potash Down in Ohio Soils 

Product Know-How Needed For Fertilizer Sales ... 

Selecting Equipment for Fertilizer Blending, Haul- 
ing, Spreading 

"Sell Fertilizer When Farmer Receives Soil Test Re- 
port’ 

Service, Education Crucial in Merchandising Ferti- 
lizer 

Service Helps Texans Compete Successfully 

Shape of Things to Come in the Fertilizer Industry . Feb., 

Solutions Help Dry Sorghums 

Spreaders, Service Keep Texas Firm Busy ........Mar., 

Success Formula: Study Farmers’ Needs, and Fill 
Them 

Suggestions on Demonstration Plots 

Top Dressing Cited for Earlier Grazing 

USDA Reports Rates of Crop Fertilization 

University Changes Fertilizer Terms 

Use of Anhydrous Ammonia Up 

What's New in Fertilizer Processing? 

Wider Use of Plastic Fertilizer Bags Seen 

Will You Be "In" or "Out''? 

Winter Good Time to Tout Fertilizer 

Yields Climb When N Topdressed Close 


FINANCING: 

Farm Feed Credit Belongs in Banks 

Grain Financing 

Here's How Dealers, 
Work Together ‘ 

Layer Contracting Boosts Feed, Chick, Pullet Sales Nov., 

Let's Look at Your Farm Store 

Managing Capital for Profits, 

Open Lines of Credit Advised for Farmers 

Three Types of Credit Available for Poultry 

Use Receivables to Expand 


Farmers and Bankers Can 


December, 1964 





GRAIN BANKS: 

Drying and Storing Corn at Country Elevators .... 
Grain Bank—lIt's the Heart of Our Business 

How Maryland Grain Bank Functions 


Modifying Elevator Operations to Receive Field- 
Shelled Corn 


MAINTENANCE: 


Here's Dealer Checklist for Truck Maintenance ... 


MANAGEMENT: 


Accounting for Farm Stores 


Business Failures Due to Management Weakness . .Feb., 


Competition Keen for Management Personnel .... 

Composite Averages of Assets, Operating Figures 
Given for 35 Retail Farm Stores 

Dealer Keeps Pace with Farm Trends 

Dealer Visits Mills for Building Ideas 

Dealers Here to Stay 

Dealers Should Lead, Not Follow 

Discounters Experience Inventory Shortages 

Diversification—Indiana Dealer Outlines Four Point 
Program for Broadening Lines, Services to Farm 
Trade 

Effects of Direct Selling on Your Business 

Establishing Charges for Delivering Bulk Feed ... 

Farm Store Demands Production, Office Men .... 

Farm Stores Need More Facility, Service Improve- 
ments 

Feed Dealerships Die at 1-2 % Yearly Rate 

Here's Employee's Role in Future Farm Stores ... 

Here's How Dealers, Farmers and Bankers Can 
Work Together 

Here's Minnesotan’s Program for More Feed Sales . 

Hiring Older Men Worth Considering 

Hours of Operation in Retail Outlets 

How to Choose, Build, Improve An Image for Your 
Farm Store 

Importance of Strong Fertilizer Dealer Organiza- 
tion 

Industry Leaders Cite Mill Construction Trends ... 

lowa Farm Custom Rates 

Let's Look at Your Farm Store 

Let's Modernize Accounting in Farm Service Cen- 
ters 

Management Strategy Must Include People, Plan- 
ning and Performance 

Manager Holds the Key 

Managing Capital for Profits, Soundness 


Merger Trend in Business Likely to Continue in '64 .Apr., 


Modifying Elevator Operations to Receive Field- 
Shelled Corn 

Paying Your Sales People 

Plan for Profit . 

Point-of-Sale Man Can Expect More 
Selling in Farm Supplies 

Profile of the Farm Store Operator 

Profit Idea Needs Defending 

Retailer Survival 

Seed Cleaning, Grain, Feed, Fertilizer Contribute to 
Well-Rounded Dealership 

That $100,000 Figure 

Tight Credit Policy Effective If There Are No Ex- 
ceptions 

Tips to Help Make Sales Time Effective 

Uncle Sam's Role in Your Business 

Use Receivables to Expand 


"Variable Costs'’ Crucial in Mobile Mill Operation. July, 


Will Profit Sharing Help Your Business? 


MERCHANDISING: 

Brand, Service, Price Affect Feed Sales 

Dealers Tell of Profit-Building Ideas 

Emphasize Things That Make a Profit, Not Profit 
Itself 

Farm Market Termed Loyal to Brand Names 

Farm Store's $20,000 Inventory Turns Over Quar- 
terly 


December, 1964 


In-Store Merchandising With That Inviting Look .. 

Let's Get Serious About the Seed Business 

More Premiums Given at Dealer's Level 

More ‘Vital’ Role Seen for Retail Feed Dealers .. 

New Farm Store Boosts Mill's Sales Volume 

Plan for Profit 

Point-of-Sale Man Can Expect More ‘'Systems"’ Sell- 
ing in Farm Supplies 

Point-of-Sale Promotions Spur California Firm's 
Sales Volume, Profits 

Retail Displays and Merchandising Methods 

Sell Results, Not Products 

Service, Education Crucial in Merchandising Ferti- 
lizer 

South Dakotan Capitalizes on Attractive Merchan- 
dising 

Study Shows How Farm Dealers Increase Sales of 
Garden Tools 

Texans Cite Five Merchandising Profit-Builders ... 


MOBILE MILLS: 


Dealer Depends on Mobile, Stationary Mills 
Five Mobiles Keep Dealer Moving 
In Leading Hog County Dealers Renting Out Porta- 
ble Grinder-Mixers 
Missourian Shows How Mobile Milling Can Pay 
Off 
Mobile Mill Converted to Stationary Use ....... 
"Variable Costs'’ Crucial in Mobile Mill Operation July, 


PESTICIDES: 


Ag Chemicals “Exciting’’ Says Wis. Manager; 
Sales Results Reflect His Enthusiasm 

Air Spray Assault Stymies Weeds, Insects 

Booklet Discusses Pesticide Residues 

Cattle Lice Control 

Comparative Toxicity of Pesticides 

Concerning Use, Misuse of Insecticides 

Dealers Announce Pesticide Policy ....... 

Definitions of Pesticide Terms Adopted by lowe ‘ 

Effect of Insecticides on Livestock 

Farm Store Caters to Lawn Spraymen 

"Feed and Weed" Concept Is an Example of ‘Think 
Ahead" Philosophy 

"Feed and Weed" Practice Increasing Liquid Nitro- 
gen and Herbicide Sales 

Grain Fumigation 

Humans Oppose Insects in Endless Battle 

lowa Adopts Definitions for Pesticide Terms ..... 

Lice and Mites 

List Minimum Residue Poultry Pesticides 

Mixing Herbicides 

More Federal Control for Pesticides Ahead? 

Reason Should Prevail in Pesticide Controversy ... 

. p. 95, June, 

Wisconsin Dealership Reaches Goal of Becoming 

Farm Chemical Center 


PROMOTIONS: 


Christmas Promotion, Premiums Pay Off 
Dealers Igniting Eggs-plosion 

Dealers Should Lead, Not Follow 
Dealers Tell of Profit-Building Ideas 
Farm Supplier Says Premiums Draw Bonus Business July, 
Fertilizer Dealer Gets 200 New Customers 

Good Will Gesture Promotes Tractor 

lowan Promotes Services, Displays, Meeting- 

Mill Open House Pays Off in Customer Relations .. 
Mimeograph Key to Successful Direct Mail Pro- 


New Yorker Promotes July Warehouse Sale 

Prize Drawings Help Pull Farm Families 

Service, Education Crucial in Merchandising Ferti- 
lizer 
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35,000 Entries for Drawing at Illinois Retail Outlet Mar., 


SEED: 


Buyers Seek More Than Germination 
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Customer's Checklist for Seeding Success Oct., 
Improvement Noted in Farm Seed Quality . Sept., 
"Certified Seed"? ..... P Nov., 
Let's Get Serious About the Seed Business van eee 
New Seed Dealer Program Hits at Farmer-Agent . .Feb., 


Just What Is 


What Dealers Should Know about Seed Preserva- 


Sass waa ee nee ; ; Oct., 


SERVICE: 


Advise Soil Sampling Before Fall Planting ; Aug., 


Animal Scientist Encourages Farmers to Use Serv- 


icemen - ; June, 


Corn Drying, Storage Opportunity Mar. 


Drying and Storing Corn at Country Elevators Mar., 
Establishing Charges for Delivering Bulk Feed .Mar., 
Fertilizer Sales Oct., 
Feed Analysis Service Called Aid to Farmers Oct., 


Extra’ Services Yield ‘Extra’ 


Grain Handling Station Expanded into Modern One- 
Stop Farm Center a Feb. 


Hoosiers Stress ‘'Fertility Management June 


lowa Farm Custom Rates : Mar., 


Modifying Elevator Operations to Reentes Field- 


Shelled Corn Apr., 
New Mill Geared to Promoting Fomily- Size Flocks Apr., 


SIGN-OF-THE-MONTH: 


A Happy, Healthy Dog with Our Dog Food 
Automatic Livestock Waterers Save Time . 
Built-In Profits in Our Feeds 

Farm Chemicals Help Control Killer Seinen 
Horse Feed and Supplies 

Modern Chemicals Control! Grain Pests 
Modern Chemicals Help Control Weeds, Pests 
Pick Up Your Winter Salt Supply . 

Plan Now to Fertilize This Fall .. 

Save! Book '64 Feeds Now ... 

Soil Building Pays Off in Bigger Coons 


SPECIALIZED MARKETS: 


Ag Chemicals "Exciting’’ Sayes Wis. Manager; The 
Sales Results Reflect His Enthusiasm Mar. 


Air Spray Assault Stymies Weeds, Insects June, 
Cattle Feeders Plan Supply Outlet Apr., 


Checklist of Equipment to Stock a Complete ‘Tack’ 
Shop ; Sept. 


Custom-Feeding of Cattle Works Fine : May, 
Dealer Adds Facilities for Broiler Processing Aug., 
Dealer Saddles Profits in Pleasure Horse Market Sept., 
Dealers Are Finding Egg Markets Appetizing Oct., 


Dealers Igniting Eggs-plosion .... Apr. 
Egg Contracting in Michigan ..... ; July 


Egg Handling Profitable Aug., 
Egg Production Patterns ........ July, 
Egg Sales Build Store Traffic ..... Dec. 


Every Little Fraction Has a Big Meaning All Its 
Own . . Sept. 


Farm Store Dealers Sell Lawn Fertilizer . Sept., 


Grain Handling 80% of South Dakotan's Business .May 
Horse Supplies a ''Natural"’ 
lowa Farm Custom Rates ; Mar 


Kentuckians Wrap Up Large Twine Volume mae July, 


Livestock Feeders, Waterers Provide Extra Sales 
Volume ; Feb. 

“More of Same" 

Oklahoman Finds Bonanza in Horse Goods .. . Sept. 


Ownership of Horses Popular in Texas .... . Feb., 


Pig Motel, Layer Program Expand Sales of North 


Carolinians’ f eriaae sane 


Rodent Control vapor XM 


Seed Cleaning, Grain, Feed, Fertilizer Contribete 


to Well-Rounded Dealership .... June, 


Simple Rules Help Merchandise Electric Lights, Dry 
Batteries July 


Some Disadvantages of Corporate Egg Farms 4 a0 0, 


Study Shows How Farm Dealers Increase Sales of 
Garden Tools 

Washington Dealer Promotes Winter Business .... 

Wisconsin Dealership Reaches Goal of Becoming 
Farm Chemical Center 


130 FARM STORE MERCHANDISING 


for Farm Stores . Sept., 


Seen for Broiler ladustry . May, 


PVPVVVVVYVDUD 
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STORE INTERIORS, DISPLAYS: 

Farm Store's $20,000 Inventory Turns Over Quar- 
terly 

Good Signs Mark of Good Business 

New Farm Store Boosts Mill's Sales Volume 

Outdoor Displays Help Sales Effort 

Retail Displays and Merchandising Methods ... 

Washington Firm Aims for Diversification 

Wisconsin Farm Store Layout 


TRENDS: 
Country Grain Elevators Heading for Mergers? ... 
Current Trends in Retailing Fertilizer Products .... 
p. 12, Feb., p. 32, Mar., 
Dealer Keeps Pace with feom ere 
Diversification—Four Point Program for Broaden- 
ing Lines, Services to Farm Trade 
Downward Influences Noted on Feed Prices in East Aug., 
Effects of Direct Selling on Your Business 
"Feed and Weed" Practice Increasing Liquid Nitro- 
gen and Herbicide Sales 
Fewer Farms to Use More Fertilizer 
Hog Production Expansion in Midwest 
Horse Farms Increase in Northern Florida 
How Can Feed Men Halt Decline of Midwest Farm 
Flocks? 
In Leading Hog County Dealers Renting Out Porta- 
ble Grinder-Mixers 
Industry Leaders Cite Mill Construction Trends .. 
Layer Contracting Boosts Feed, Chick, Pullet Sales Nov., 
Merger Trend in Business Likely to Continue in '64 Apr., 
More Increase for Bulk Fertilizer July, 
New Marketing Factor: The Commuting Farmer .. .Oct. 
1964 Dealer Sales Survey 
Non-Farm Market for Fertilizer 
Plan for Profit 
Point-of-Sale Man Can Expect More 
Selling in Farm Supplies : 
Shape of Things to Come in the Fertilizer Industry Feb. 
Startling Changes in Agriculture Predicted 


PDVPVPPPVTD 


Systems’ 


LOW COST...EFFICIENT... DEPENDABLE 


Fast and secure sewn closures for all tex- 
tile and paper bags ... a complete line 
ranging from portable to fully automatic 
machines. 


f 


DAVE FISCHBEIN CO. ».». =» 


2720 30th Avenue So., Minneapolis 6, Minn. 
(- Please send me complete catalog. 


Firm Name_ 





Address_ 
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Circle No. 81 on Reply Card to Get Details 
December, 
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